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My name is David Robinson. I am currently a Vice President at Foley FoodService in Norwood Massachusetts. I am a past President of the Massachusetts Vending Association and I reside at 20 Homestead Road, Middleboro, MA, 02346.
It is very, very difficult to operate a vending company in this or probably any other state. As a former owner of a vending company in Massachusetts, I realize the problems and frustrations involved.  A few months ago I went to one of my competitors and told him I couldn’t take it any longer.  I wanted to sell the company that my father started over 45 years ago. My company grossed over $1M in sales and employed 5 people including himself. I was able to put a deal together but only 3 of the 5 employees were hired.  
These frustrations include new regulations ranging from new laws for maternity leave, posting of employees right to unionize and the American with Disabilities Act.  These regulations as well as the downturn in business let to my decision to sell my company.  This additional fee is another extraordinary cost added to doing business in this state.  
I find it absurd that our industry is targeted with this increase.  Other industries pay a fraction of what is now being considered for our industry.  Kayem, Garlelick Farms, Hood are direct producers and manufacturers of food products.  These are companies that employ thousands and produce unknown quantities of food.  They pay between $300 and $375 per company in fees to the DPH.  Most vending companies are retailers and do not even produce or manufacture any food products and our fees are to be increased by over 500%.
Why is it that our industry is targeted concerning healthy products to children and young adults?   We are not allowed to sell any products to students during school hours.  These same students are allowed to leave campus and go to convenience stores and fast food locations.  Across the street from Brockton High School is a McDonalds, Burger King, Taco Bell, Seven Eleven convenience store, Shaws and Stop and Shop grocery stores.  Any product a student wants that is “unhealthy”, they can buy it there.  Why are you targeting vending machine companies?
We provide what the customer wants, when they want it.  All of our machines have healthy options available for the consumer to purchase.  

This fee increase is another of the many examples why I had to sell my business and how it is getting tougher and tougher to operate a company in Massachusetts.
David C. Robinson

